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What does radon mitigation cost?
Everyone in this room knows, but most regular folks have no idea.

Price/Cost = Value!!!
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Price Anchoring: what is it?

• “Price anchoring is a strategy that uses our natural tendency to 
anchor on the first piece of information we encounter in order to 
steer purchasing decisions.”  

Source: Shopify, one of the largest e-commerce web platforms in the world
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Who does it?

• Everyone
• No seriously, you will now see pricing anchoring in every 

consumer interaction you have
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Why use in radon?

• Price anchoring is a strategy that uses our natural tendency to anchor 
on the first piece of information we encounter in order to steer 
purchasing decisions.  Source: Shopify, one of the largest e-commerce web platforms in the world

• Price anchoring is especially effective when consumers know little 
about the product or service

• Consumers anchor VALUE to the price

• CHEAPER ISN’T ALWAYS BETTER

Anchor your value
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What do your proposals look like?

• Do you send proposals through email?  

• Do you use software: Quickbooks, Workiz, Housecall Pro?

• How many “line items” do you have?

• Do you “line out” your “discount”?
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https://reports.spectora.com/v/reports/c8fc92a9-5173-4407-8693-e69151f6ffe2?access=eyJhbGciOiJIUzI1NiJ9.eyJpZCI6NjkyMzQ5MCwiZXhwIjoxNzIwMTU5MTk5fQ.oa9GorSgKeyDOedSR-MScq_sy8j8rJtHR09rJzh1z8Y&id_token=f428f6451442acc25c0be5fecedc4890
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Software advantages

• Price list: build it once

• Easy to replicate

• Homeowner can share easily with other decision makers in the 
household

• Extremely professional (build$ value)

• Cuts down on paperwork and payment collections
• Some software even offers financing options for the homeowner
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Final thoughts

• Why aren’t you closing more jobs?  You’re probably de-valuing 
yourself

• Customers anchor the first piece of information in a buying decision

• Value = Price

• People don’t respect free!

• Every industry price anchors, but radon mitigators are “too nice”

• You’re running a business; be professional
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Questions, comments, anecdotes?

Thank you for your time!

brent@radonpds.com

719-444-0646 

Call, text, or email!

mailto:brent@radonpds.com
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